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FY2007 Financial Highlights

« Continuing our Strong Momentum
— 4th consecutive year on year growth of revenue and

profits since FY04

Revenue nearly doubled from $106.9m in FY04 to $200.1m
in FYO7

Net profit nearly tripled from $3.4m in FY04 to $9.3m in
FYO7

» Robust Revenue

Revenue grew 18.3% y-0-y from $169.1m to $200.1m

IT Services (Outsourcing and Consulting/Implementation)
grew 19.9% to $94.1m

Infrastructure revenue grew 16.9% to $105.9m
IT Services accounts for 47.1% of total revenue.

Regionalization strategy yielding good results with 53.3%
of revenue outside Singapore
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FY2007 Financial Highlights

o Stable & Healthy Gross Margin
— 27.5% gross margin vrs 25.9% a year ago

— Long term: Average gross margin of 25-28%

— IT Services revenue growth contributed to higher
gross margin

* Robust Profitability
— PBT rose 40.6% to $14.9m from $10.6m last year

— PBT of 7.4% is the highest since 4 years ago due mainly to refocusing of
IT Services business from FY 04

— PAT increased by 34.6% to $11.8m from $8.8m last year. PAT is 5.9% of
revenue

— PATMI increased by 36.8% to $9.3m from $6.8m last year
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FY2007 Financial Highlights

 Healthy Balance Sheet

— Cash & Cash Equivalents (including Fixed
Deposits) of $39.2m

— Earnings Per Share of 1.13 cents

— Net Assets Value of $117.7m or
14.4 cents per share
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2HFYO06 VS 2HFYO7
P & L Summary
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FY2007 Group P & L
Summary
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Strong Balance Sheet
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Exceptional Item

 Inadvertently declared dividend with tax credits to
shareholders when it should have been tax exempted for
FY2004 to FY2007

« Made provision for exceptional item of $832k potent ial
compensation liability in FY2007

 Had the exceptional item not been made, FY2007 NPAT  would
have been $12.7m
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EPS Cents Per Share

Key Indicators

EPS and NTA Per Share
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Healthy PBT Growth
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PATMI $m
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Revenues $m

Key Indicators:
Healthy Order Book

FY04-07 Revenues and Order Book
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FY 07 — Operational
Highlights

« Strong momentum across all countries in the region

MDCL-Frontline (China) registered 21% year-on-
year growth in profitability, focusing on quality
revenue growth in services and software

ACCEL-Frontline’s (India) successful IPO in the
National and Mumbai Stock Exchanges

Record year for G-Able (Thailand) operation

Singapore, Malaysia and Philippines registered
stable growth

New JV in Indonesia commenced operation on
1st Feb 2007
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Summary &
Moving Forward

Healthy ending backlog of $70m
Strong, healthy balance sheet
Continuing our regionalization plans — Vietham

Capitalize on the strong economies and demand
for IT services in Asia

Off-shore more software development work to our
off-shore centers in India & China

Intensify our marketing activities of Mocha software
In China

Leverage e-SCM out-sourcing process into

the region

Focusing on our MOU with ITOCHU to strengthen
our penetration into Japanese Customers
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